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SCANA Corporation 

SCANA Corporation is a $7.8 billion (assets) energy-based holding company whose businesses include regulated electric and natural gas utility operations, telecommunications and other non-regulated energy-related businesses. With a rich history of over 150 years in the utility industry, SCANA is recognized as a leader in developing and executing innovative solutions for effective energy management. SCANA Corporation is traded on the New York Stock Exchange under the symbol SCG.

SCANA serves more than 1 million retail natural gas customers in Georgia, North Carolina, South Carolina and Virginia, making SCANA the largest natural gas provider in the Southeast.

SCANA Energy Marketing, Inc. 

SCANA Energy Marketing, Inc., a non-regulated subsidiary of SCANA Corporation, was established in 1988. We market natural gas, power/retail access services and provide energy management, risk management and producer services to more than 600 large commercial and industrial customers in the southeast.

SCANA Energy Marketing is the certified natural gas marketer in Georgia in accordance with the state’s 1998 deregulation laws. As the leading marketer in Georgia, we offer natural gas services to residential and small business customers under the SCANA Energy brand.

Our Business Philosophy – Commitment to our Customers

SCANA Energy Marketing’s mission is to build long-term relationships based on the highest standards of integrity and trust by providing our customers with a reliable source of energy, superior services, and competitive pricing.  Customer service excellence is the hallmark of our company.  It’s how we do business.

SCANA Energy Marketing, Inc. 

Natural Gas Supply

We understand that managing transportation and market information is a core issue that impacts your profitability. SCANA Energy Marketing will anticipate your long-term supply needs and respond quickly to your immediate requirements. Drawing on all our market resources and procurement and marketplace expertise allows us to secure the most economical and reliable modes of transportation for you. 

The SCANA group owns firm capacity on Sonat and Transco pipelines, equity positions with economical benefits for our customers. As a certified natural gas marketer in Georgia, SCANA Energy Marketing holds the second largest market share in that state. With our dominant market share, interstate and intrastate pipeline capacity assets, storage assets, and supply commitments – we can deliver economical benefits to our industrial customers. 

Our experience in capacity management for end-use customers is extensive. We schedule deliveries to facilities where natural gas transportation is available in compliance with the deadlines and requirements of the respective pipelines and local distribution companies. We nominate and schedule natural gas supplies, act as shipper, and contract for storage on connecting pipelines. Using state-of-the-art resources, we monitor ongoing gas consumption to protect our suppliers and customers from potential imbalance penalties. 

Risk Management

SCANA Energy Marketing designs and implements Risk Management Plans to provide our customers with protection from volatile price swings and to ensure more predictable prices. Risk management incorporates the use of financial instruments, such as futures contracts and options. The key to a successful Risk Management Plan is understanding your objectives -- whether they are driven by budget projections or prior year expenditures. With concrete and realistic objectives, we can assist you in developing a hedging strategy. 

SCANA Energy Marketing uses a complete spectrum of financial products to hedge your consumption. The majority of our trading is done on the NYMEX, however, we also have numerous Over-the-Counter (OTC) trading partners. We have instituted a rigorous set of controls to monitor trading and have made the necessary investment in infrastructure to ensure effective execution of related activities.

Experience in the Southeast

SCANA Energy Marketing is currently responsible for burner-tip delivery of natural gas to more than 600 industrial and resale customers.  We also schedule and broker wholesale power in the southeastern United States. 

Along with our sister company, South Carolina Pipeline, we are the largest transporter of capacity on Southern Natural and Transco pipelines.  These equity positions allow us to purchase reliable and competitively priced natural gas on behalf of our customers.  SCANA's Energy Team has established and held a strong market presence and excellent reputation as a southeastern energy services provider for many years. 

SCANA Energy is one of the largest holders of both interstate and intrastate transportation capacity on Sonat, South Georgia Natural Gas and Transco, making us uniquely qualified to provide outstanding value to your company.  The changing dynamics of the southeast gas market, caused principally by the growth in summer gas use for electric generation, requires regional expertise.  Our southeast expertise includes:

· more than 10 years of experience successfully managing transportation and commodity trading on Sonat, South Georgia and Transco pipelines (we now move 400,000+ dekatherms of firm capacity per day through these pipelines); 

· an extensive network of buyers and sellers on all interstate and intrastate pipelines in the U.S. that, coupled with our knowledge of seasonal variations in values, ensures SEMI’s ability to effectively market capacity to the secondary transportation market;

· a thorough understanding of Sonat, SGNG and Transco’s operations for delivering firm and interruptible gas supply including curtailments, OFOs, and how to buy/sell excess capacity on its system; 

· our management of a combined total of 14 bcf on Sonat, SGNG and Transco pipelines;

· our superior knowledge of Sonat, SGNG and Transco’s Electronic Bulletin Boards, including quality control and operational issues, to use in monitoring gas consumption

Scope of Services

Comprehensive Services

SCANA has established a strong market presence and excellent reputation as an energy services provider in the southeast.  We have developed strong working relationships with U.S. pipelines and LDC staffs for reliable delivery of gas supplies to our customers.  SEM serves as Energy Agent for many of our customers, providing customized energy services that save them both time and money.  Our services will include the following:

· Natural gas procurement 

· Transportation management (scheduling, nominating, balancing gas flow)

· Storage management

· Re-marketing excess capacity 

· Risk management/price hedging plans

· Industry and market trend reporting

· Historical cost/consumption analysis 

Gas Acquisition Services 

SCANA Energy Marketing (SEM) will provide natural gas at competitive prices for delivery to your facilities through the most appropriate pipelines. 

Transportation and Storage Management

SEM’s experience in nominating, scheduling, delivering, and balancing natural gas commodity and storage, whether delivered to the citygate or burner-tip, is unsurpassed.  We will maintain daily interaction with the Transco pipeline as we notify them through a nomination outlining your gas needs for a specific period of time.  SEM will make adjustments to such volumes during the course of the month to ensure that scheduled deliveries agree with actual usage.  SEM will use state-of-the-art resources and infrastructure to monitor the ongoing consumption of gas to ensure that you avoid any potential imbalance penalties.  

Remarketing Excess Capacity

With our extensive customer base, SEM is well positioned to take advantage of opportunities in the capacity release market.  SEM is very active in day trading markets in both wellhead and bundled products.  Potential excess capacity will be marketed via telephone and EBBs.  This includes capacity that may become available at favorable rates for your specific needs.

We can actively market your excess capacity both winter and summer.  Summer capacity release deals are usually done at an extreme discount.  This market is heavily influenced by weather and market factors, especially in winter.  Simply put, if the weather is cold, re-marketing opportunities will be available. 

Risk Management/Price Hedging Plans

SEM employs a full-time risk management team for the purpose of offering both physical and financial flexibility to our customers. Each day our professional staff monitors NYMEX and OTC trading to determine pricing trends that may impact our customers’ accounts.  We use futures contracts and options to hedge market pricing and reduce potential risks for our customers.  SEM can take a position on your behalf and lock in favorable pricing for its industrial customers.  Contracts can be initiated for short or long-term positions.

Customer Communication/Service

Your account manager will maintain the necessary contact frequency as requested by the customer in order to deliver a high level of service. We will work with you to develop a solid strategy to ensure the lowest possible gas cost. We will also work with you to evaluate competing and alternate fuel costs to determine the most favorable solution.

Information will be provided on a regular basis relative to changing market conditions that may have an impact on your overall procurement strategy and energy costs. There are several other items that may be required by the customer that we would certainly consider as part of our overall services proposal.  
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